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Business Highlights – 1H 2011

Ongoing progress in developing successfully integrated 
business, connecting fast growing tree plantations in Brazil, 
with a rapidly expanding consumer market in China 

Positive momentum in building low-cyclicality specialty 
grades revenue streams

2

Solid year-on-year growth in revenue and profit attributable to 
shareholders, excluding discontinued DP Macao business, 
despite market volatility

3

Strong long term growth prospects, tempered by current 
market headwinds4

1
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China: Largest market for dissolving wood pulp Brazil: Leading global dissolving wood pulp producer

Fujian

Jiangxi
Camacari

� 150,000 hectares (~370,000 
acres) of free-hold timberland

� 6–7 years short plantation cycle

� Cost competitive dissolving 
wood pulp producer 
globally

� Dissolving wood pulp mill 
with state-of-the-art 
technology and at strategic 
location

� 30% share of rayon grades dissolving wood pulp 
import to China 

� One of the largest viscose staple fiber producers 
in China

Sateri: A Fully Integrated Business Connecting Fast-
Growing Tree Plantations in Brazil, with a Fast-Growing 
Consumer Market in China
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Dissolving Wood Pulp Price Trend in the Last 10 Years
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EBITDA Margins of Sateri and Industry Peers 
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Note: Based on latest published annual results announcement and the relevant segment data of the respective companies. 

For comparison purposes, EBITDA margin for Sateri is for the year ended 31 Dec 2010, excluding DP Macao

Source: Company data and Sateri estimates. 

Integrated Business Model Drives 
Industry-leading Margins

DWP VSF
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Key Financial Highlights

Note: Intercompany revenue represents sales between Bahia Specialty Cellulose (“BSC”) and Sateri Jiangxi (“SJX”)

US$ mn 1H10

(Excluding DP Macao)

1H11 Change (%)

Dissolving wood pulp 
segment revenue

308 312 +2%

Intercompany revenue 
(Note)

(31) (95) +208%

Viscose staple fiber 
segment revenue

75 167 +121%

Consolidated revenue 352 384 +9%

EBITDA 184 208 +13%

EBITDA margin 52% 54% +2ppt

Profit attributable to 
shareholders

113 139 +22%

Net profit margin 32% 36% +4ppt

Note: Intercompany revenue represents sales between Bahia Specialty Cellulose (“BSC”) and Sateri Jiangxi (“SJX”)



8

193

113

23

44

1H10 Excluding DP Macao 1H11

Interco. sales to Sateri Jiangxi

1,921

1,435

1H10 Excluding DP Macao 1H11

Dissolving Wood Pulp: Segment Results

277
217

31
95

1H10 Excluding DP Macao 1H11

Interco. sales to Sateri Jiangxi

Segment profit and segment profit margin (1)

(US$mn)
Six months ended 30 Jun

149

117

38%

48%

1H10 Excluding DP Macao 1H11

Revenue 
(US$mn) 
Six months ended 30 Jun

Average selling price (2)

(US$/ton)
Six months ended 30 Jun 

Sales volume
(‘000 tons)
Six months ended 30 Jun

(1) Includes intercompany sales and profits between Bahia Specialty Cellulose (“BSC”) and Sateri Jiangxi (“SJX”)
(2) Blended ASP for rayon and specialty grades, excluding intercompany sales
(3) 1H10 unaudited pro forma financials exclude results of DP Macao trading business disposed of on 30 September 2010
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75

167

1H10 1H11

Viscose Staple Fiber: Segment Results

9

(6)

-3%

12%

1H10 1H11

Segment profit and segment profit margin
(US$mn)
Six months ended 30 Jun 

Revenue
(US$mn) 
Six months ended 30 Jun

31

56

1H10 1H11

2,448

3,005

1H10 1H11

Average selling price
(US$/ton)
Six months ended 30 Jun 

Sales volume
(‘000 tons)
Six months ended 30 Jun 
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Strong Financial Position

Note: Includes pledged bank deposits

US$ mn Year ended 

31 December 2010

Six months ended 

30 June 2011

Change

(%)

Total assets 2,447 2,531 +3%

Total liabilities 964 870 -10%

Net assets 1,484 1,661 +12%

Total debt 664 621 -7%

Cash and cash 
equivalents (Note)

436 306 -30%

Net debt 228 315 +38%

Current ratio 1.8x 1.9x

Net gearing 15% 19%
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89
18

32

Bahia Specialty Cellulose Sateri Jiangxi Fujian

Capital Expenditure
(US$mn) Six months ended 30 Jun 2011

Total: 139

1H2011 highlights

� Brazil - Bahia Specialty Cellulose

• Addition of a further 20,000 metric tons to reach 
485,000 metric tons of annual capacity 

• Continued investment in replanting, Line 2 and 
maintenance capex to position for full capacity 
running

� China - Sateri Jiangxi

• Addition of further 30,000 metric tons of capacity to 
160,000 metric tons

� China - Fujian

• Ongoing construction of new VSF mill expected to 
be operational in 1H2013

Future priorities

� China

• Completion of Fujian project

• Exploring potential opportunities in Jiangsu and in 
Chongqing

� Brazil

• Feasibility and cost-benefit analysis of potential 
expansion to 550,000 metric tons capacity
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Outlook 

Cautiously optimistic about the outlook in 2H11

Increase in global supply of dissolving wood pulp and viscose 
staple fiber may put pressure on market pricing

2

1

Sateri is well-positioned in view of its integrated business 
platform and industry-leading margins 

3
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Disclaimer
This Presentation is prepared by Sateri solely for information purposes.

Sateri reserves the right to amend or update all or any part of this Presentation at any time, but Sateri shall not be under any obligation to 

provide the recipient of this Presentation with any such amended or updated information or correct any inaccuracies herein unless otherwise 

required by the Listing Rules or any applicable law. Neither Sateri nor any of its affiliates or representatives make any representation or 

warranty, express or implied, as to the accuracy or completeness of the information contained herein or any other written or oral 

communication transmitted or made available to any recipient.

Sateri and its respective affiliates and representatives expressly disclaim any and all responsibility or liability based, in whole or in part, on 

any of the information contained herein or therein, errors herein or therein or omissions here from and therefrom. In all cases, interested 

parties should conduct their own investigations and analyses of Sateri, its businesses, assets, financial conditions and prospects, and of the 

information set forth in this Presentation.

This Presentation may contain certain summaries of law and of agreements and documents. These summaries are provided for assistance 

only, do not purport to be complete or accurate descriptions of the law, agreement or document to which they relate, and are qualified in their 

entirety by the full text of such law, agreement or document as the case may be. Nothing in this Presentation should be construed as legal 

advice.

In addition, this Presentation may include certain projections and forward-looking statements provided by Sateri with respect to its anticipated 

future performance. Words such as expects, anticipates, assumes, forecasts, should, intends, plans, believes, seeks, estimates, projects, 

predicts, foresees, variations of such words and similar expressions are intended to identify such forward-looking statements or projections. 

Such projections and forward-looking statements reflect various assumptions of Sateri’s management concerning the future performance of 

Sateri, and are subject to significant business, environmental, regulatory, economic, and competitive risks and other uncertainties.

Neither the receipt of this Presentation by any person nor any information contained herein or supplied herewith or subsequently 

communicated to any person in connection with the Presentation is or is to be taken as constituting the giving of investment advice by Sateri 

to any person. Each person should make an independent assessment of the merits of the Presentation and should consult such person’s own 

professional advisors. Under no circumstances is this Presentation to be used or considered as an offer to sell, or a solicitation of an offer to 

buy, any security or a recommendation that a recipient hereof should enter into, buy or sell any security, or otherwise make any investment 

decision.


